
There’s a pretty good chance that
your parents and grandparents
retired just because they turned

65. Today’s retirement is a bit more com-
plicated than that. While age is still an
important factor, your ability to connect
your financial resources to your lifestyle
goals is what will truly determine if you’re
ready to retire.
Here are three important markers to
cross before you crack open your nest
egg: 
1. You’re financially ready.
The most common question we field
from our clients is, “How much do I need
to retire?” While there’s no magic num-
ber to hit, a few key checkpoints are:
You have a budget. Many clients
who are preparing to retire tell us
they’ve never kept a budget before.
Time to start! If you have any big
plans for early in your retirement, like
remodeling your home or a dream
vacation, let us know so we can dis-
cuss front-loading your annual with-
drawal rate.

Bruce Horowitz is a Registered Representative and
Investment Adviser Representative with/and offers
Securities and Advisory Services through
Commonwealth Financial Network, Member
FINRA/SIPC, a Registered Investment Adviser.
College planning and fixed insurance products and
services are offered through Innovative Wealth
Strategists. CA Insurance License #0B66129

Continued on page 5

1

Inside
Personal Notes...................................2
Market Overview..............................3
Three Overlooked Keys To
Being  A Successful Investor...........3
How To Change Your Behavior ....4
Giving: How To Do The Most
Good ...................................................6
Holiday Braised Short Ribs............7

3 WAYS TO KNOW WHEN YOU
ARE READY TO RETIRE

Your debts are paid. No, you don’t
necessarily need to pay off a fixed-rate
mortgage before you retire. But try to
reduce or eliminate credit card bal-
ances and any other loans that are
charging you interest. 
Your age, retirement accounts, and
Social Security plan are all in-sync.
If you’re planning on retiring early, be
sure that your retirement accounts
won’t charge you any early withdrawal
penalties for which you’re not pre-
pared. Also keep in mind that the ear-
lier you take Social Security, the
smaller your payments will be. Can
you afford to live without Social Se-
curity until age 70 to maximize your
benefits?
You and your spouse have a health
care plan. Medicare insures individu-
als, not families. If only the retiree is
65, the younger spouse will need to
buy health insurance elsewhere. 

2. You’re emotionally ready.
We spend so much of our lives working
that our jobs become a large part of our
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“We make a living by what we get.
We make a life by what we give”

~ Sir Winston S. Churchill
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My week long “golf camp” in Palm Desert was hot, but amazing.  I’m trying to keep the mo-
mentum by playing every Saturday morning with friends.  Some wonderful clients loaned
the IWS team their Oxnard beach home for a weekend. Here I am with Dale enjoying the
surf & sand.  In October, I sold my home in Glendale and moved near the Foothills in La
Crescenta.  I am loving the area and local hiking. I hired one of our clients, Jennie Manders,
as my agent.  She was absolutely amazing and very good at what she does.  She made the
entire process so much easier and less stressful than I had expected. Next, I am off to Com-
monwealth’s National Conference in Austin.   It is my first time going and I am looking for-
ward to the educational opportunities and all the people I am going to meet.

Personal Notes
Time is flying by.  We just took our granddaughter Hailey to go trick-or-treating in Toluca Lake.  By
the time you read this we’ll be celebrating Thanksgiving.  It will just be Dale and I this year.  We are
hoping to get away maybe to Big Bear or Lake Arrowhead for a few days.  I have been busy going to
educational conferences.  I had one with American Funds at their corporate headquarters in downtown
Los Angeles.  It was also during my 20th wedding anniversary, so I had Dale join me that evening and
we went to a fabulous hotel for dinner, The Nomad.  I highly recommend it.  I also went to a study
group on advanced planning in Dallas and will be going to a Commonwealth 4-day conference in
Austin.  There’s never a shortage of learning in this field.  This year during December, Dale and I are
doing a staycation.  I think it will be fun but already missing St. Croix.  Enjoy the holiday season. 

I passed my Insurance License Exam!!!  I’ve been studying for what seems like forever.
I wanted to celebrate and decided to take a ride on the Jolly Trolley at Disneyland!  I
had a full day of riding on roller coasters (my favorite) and exploring Tom Sawyer’s Is-
land.  Now, that I’m finished studying, and playing, I have no more excuses for not
getting started on the big clean-out that my house and yard so desperately need.  Time
to open some windows, turn up the music and start donating.  I wish you all a won-
derful holiday season filled with family and friends and “Jolly” moments!

Shea Allen

In September, my family and I went camping with our close friends up in the local mountains
followed by a fun beach weekend with my coworkers.  October came and went but was packed
full of ups and downs. We downsized to a smaller living space and have had to accommodate
for the challenges of the move and all the nuances of living with close family friends.  I enjoyed
my birthday month and was able to spend time with some long-time friends at a local eatery.  I
ended the month with a nice weekend get-away in the local camp grounds above La Canada. It
was very rejuvenating to be unplugged, literally, as there was no internet at all.  Just being close
to nature and getting to know other campers made me feel thankful for what I have.

Tracey Rosado

Lynda Scott

Dale & Bruce Horowitz

“Autumn is a second spring where every leaf is a flower.” ~Albert Camus. Fall has always been one of
my favorite seasons. I just returned from a trip to Oregon visiting granddaughter Ruth & her family,
right at the peak of the changing, colorful leaves. So beautiful! Little Ruthie is quite articulate for a
2-year-old, very active and unafraid of anything in nature. Another recent adventure was with other
family members at Los Angeles Horseback Riding in the Santa Monica Mountains. What a fun and
beautiful ride. Highly recommended! Here is a photo of me & my trusty steed.

Ren Barinaga
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Market Index Performance Data as of October 31, 2018:

Source: Morningstar. Certain sections of this commentary contain forward-looking statements that are based
on our reasonable expectations, estimates, projections, and assumptions. Forward-looking statements are not
guarantees of future performance and involve certain risks and uncertainties, which are difficult to predict. All
indices are unmanaged and are not available for direct investment by the public. Past performance is not in-
dicative of future results. Index definitions can be found in the disclosure section at: www.iwstrategists.com/
market-update

EQUITIES
Index YTD 12 Month%
S&P 500 3.01% 7.35%
NASDAQ Composite 5.83% 8.52%
Dow Jones Industrial 3.41% 9.87%
Russell 2000 (US Small Cap) -0.92% 2.34%
MSCI  EAFE (International) -9.28% -6.85%
MSCI EM (Emerging Markets) -17.48% -14.58%

FIXED INCOME
Barclays US Aggregate Bonds -2.15% -1.86%
Barclays US Government Bonds -1.83% -1.68%
Barclays US MBS (Mortgage-Backed Bonds) -1.54% -1.37%
Barclays Municipal Bonds -0.85% -0.36%
US Treasury TIPS -2.22% -1.19%

Iam writing this at the beginning of
November, right after the October
downturn in the stock market.

Volatility has returned to the stock
market.  U.S., European and Emerging
Market stocks were all down approxi-
mately 8-10%.  For the year, U.S. stocks
have been flat with European stocks
down over 10% and Emerging Markets
down 17%.  The real question investors
are asking themselves is, are we headed
for a recession and is the bull market
over?  No one knows when the current
economic cycle will end.  In my opin-
ion, trying to guess is a fool’s game. The
U.S. economy has grown at 3.5% as of
the last quarter.  The question is, will it
continue?  Housing is starting to slow.
Additionally, there are risks such as the
Fed raising interest rates, energy prices
spiking, a trade war and high valua-
tions.  Having said all this, the best

course of action is to be diversified,
think long-term, control what you can,
and turn off the news.  We are focusing
on these areas, which are especially im-

portant in the 5 years before and after a
client retires.  I will end with this joke:
Why do economists exist?  To make as-
trologers look good. �

MARKET OVERVIEW

THREE OVERLOOKED KE YS TO BEING A
SUCCESSF UL INVESTOR

Continued on page 5

Does investing strike “fear” in you? We once heard some-
body say the word “fear” stands for “False Evidence Ap-
pearing Real.” That seems to apply to investing. Here’s

why.
The stock market makes some people nervous. This can be es-
pecially true for young people who grew up during the Great
Recession. Not only did these folks see market volatility at its
worst, but they also came away with negative impressions about
the financial markets in general. 
The truth is that the market is neither a one-way ticket to in-
stant riches nor a dangerous game for insiders only. There is risk
involved in any kind of investment, but if you understand how
the market operates in the long run, then the rewards can be
significant. 
By understanding the following three important facts about the
market, you might be able to turn “fear” into “False Evidence
Appearing Real” and not get scared out of letting your money
work hard for you in the market.
1. The market tends to move in long cycles.
The amount of info we have at our fingertips makes it tempting
to check in on our investments weekly, daily, or even hourly. As

a financial professional, though, we take a much wider view of
the markets. And while past performance is no guarantee of fu-
ture returns, the history of the market continues to trend up-
wards. 
Consider the S&P 500 Index. If we go back and look at all the
bull (upwards) and bear (downwards) markets from 1926 to
2017, the average bear lasted 1.4 years and resulted in a 41%
loss on average. However, the average bull lasted 9 years, and
gave investors a 480% gain on average, according to First Trust. 
When volatility strikes, patience is usually a good course of ac-
tion. Your financial plan is designed to provide for the rest of
your life, not for one bull or bear cycle. Instead of panicking
when the market dips, try to think of volatility as a tax that in-
vestors pay on the wealth that the market can create. 
And if you do find yourself checking in on your investments as
regularly as you check your email, maybe think about unin-
stalling that app—or calling us. 
2. Make consistent contributions to your portfolio.
Besides struggling to accept volatility, many people are skittish
about the markets because they feel powerless. Money goes in,
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HOW TO CHANGE YOUR BEHAVIOR

Do you wonder why you don’t change your behavior
even when it’s in your best interests to do so?

As a financial advisor, one of our main roles is to help our clients
change their behavior. This could involve helping them:

1. Save and invest more money
2. Get their spending under control
3. Avoid making bad, emotional decisions that mess-up

their investment plan
4. Stop procrastinating on making important financial

decisions
People usually know what they need to do to reach their goals,
or know what the “right” decision is, but they still don’t do it.
They remain stuck in the old “knowing-doing gap.” 
In a recent podcast hosted by Steve Sanduski, CFP®, best-selling
author and researcher Sean Young of the UCLA School of
Medicine stated that behavior change is not about a lack of
knowledge, it’s about getting the process right.
“Conventional wisdom teaches us that if we don’t stick with
things it’s because there’s something wrong with us as individ-
uals,” said Sean. “If people aren’t exercising, if people aren’t fol-
lowing their hobbies or things they want to do, we’re typically
taught it’s because they’re not educated or motivated enough.
Not only does that make us feel bad about ourselves, but it’s ac-
tually the wrong science.”
Sean’s new book, Stick with It: A Scientifically Proven Process for
Changing Your Life-for Good, outlines the real science behind
behavior change. The book is rooted in Sean’s work as the ex-
ecutive director of the University of California Institute for Pre-
diction Technology and the UCLA Center for Digital
Behavior, as well as decades of additional psychological and sci-
entific research on behavioral patterns. From all that science,
and his life experiences, Sean has learned “that it’s really about
changing the process of how we do things and just making
tweaks to our own behavior and our own life. If we do that with
the correct science, with the correct psychology, then we can
get ourselves and others to stick with things we want to do.”
Sounds easy, right?
STEP 1: KNOW YOUR ABCs
It all starts with knowing your ABCs—that is, identifying the
type of behavior you want to change, and applying the correct
“forces” to change it.
A behaviors are “automatic,” explains Sean, “things that are
done automatically without us being aware that we’re doing
them. For example, if we’re having a conversation and I’m in-
terrupting you and I don’t realize it, that’s an A behavior. It’s an
automatic behavior. It happens without my awareness.”
B behaviors are “burning behaviors,” things we do that we’re
aware of, but that we just can’t bring ourselves to stop doing:
that impulse to reach for your phone every time it buzzes; dig-

ging into the candy bowl when you’re not even hungry; splurg-
ing on an online purchase without thinking about it. “The way
most people talk about addiction, ‘I feel like I’m addicted to
this, I feel like nothing’s going to stop me from doing this,’ those
are usually burning behaviors,” said Sean.
C behaviors are “common behaviors,” and, as the name implies,
they are the most common of all behaviors. There’s often some
underlying motivation behind the behavior, but then we get
sidetracked. “For example, I want to be able to exercise, I want
to be able to go out and recruit more clients for my business,
but I have other work that I have to get done, or an email came
up,” said Sean. “I’m aware of what I want to do and should be
doing, but other things come up.”
STEP 2: APPLY THE SEVEN FORCES
Once you’ve determined whether the behavior you want to
change is an A, B, or C behavior, then you apply the appropriate
“seven forces” to change that behavior.
These seven forces, dubbed SCIENCE, are rooted in real sci-
ence, not self-help mumbo-jumbo. Sean’s SCIENCE is an
acronym for “the forces that get us to move and behave in cer-
tain ways.” Being aware of these forces helps us to change our
behavior and to stick with things.
The Seven Forces
All behavior change can be accomplished by using some com-
bination of the following seven forces:

1. Stepladders—Taking small steps to change the desired
behavior.

2. Community—Being involved in a community of people 
who are trying to change the same behavior has a big 
influence on us.

3. Important—If something is important to us, we will be
more likely to do it.

4. Easy—The easier something is, the more likely we are to
do it.

5. Neuro-hacks—Quick, mental shortcuts that can get us
to think and act in ways we’ve never been able to before.

6. Captivating—The reward for changing our behavior
needs to be truly captivating for the change to stick.

7. Engrained—If things happen repeatedly, and if we do
them routinely, they become engrained in our brains, and
easy to do. 

Changing behavior is not simply about “getting more moti-
vated” because motivation is a temporary feeling. Instead, if you
really want to stay engaged and do something long term, you
have to have a process for getting yourself to stick with some-
thing, no matter how you feel.  �

Steve Sanduski, CFP, is the CEO and co-founder of ROL Advisor, a dis-
covery process technology system, a New York Times bestselling author,
host of the Between Now and Success podcast, and international speaker.
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identities. Rediscovering who we are once we stop working can
be a major retirement challenge. To prepare for this emotional
transition:
Talk to your spouse ahead of time. Don’t wait until your
last day of work to discuss how both of you feel about retire-
ment. What do each of you imagine life will be like? What
are the things you’re excited to do? What are you afraid of ?
What can each of you do to make this new phase of life as
fulfilling as possible?
Make a list. What are the things you’re passionate about?
Something you’ve always wished you knew more about? A
skill you’d like to develop? A cause that’s important to you?
An ambitious business idea that was too ambitious for your
former employer?
Check that your estate plan is in order. It’s understandable
that many people avoid this part of their retirement plan-
ning. But putting together a legacy that could impact your
family and community for generations can have tremendous
emotional benefits. The peace of mind that comes from
knowing the people you care about are taken care of can em-
power you to worry a little less and enjoy your retirement
more. 

3. You’re ready to do new things. 
Ideally, the financial piece of this conversation should make you
feel free enough to create a new retirement schedule based on

3 WAYS TO KNOW ...
Continued from page 1

the emotional piece. Plan your days around the people and pas-
sions that get you out of bed in the morning. Some ideas: 
Work at something you love.  Take a part-time job at a com-
pany that interests you. Turn that crazy idea you couldn’t
sell to your old boss into your own business. Consult. Teach.
Volunteer. 
Keep learning. Brush up on your high school French by en-
rolling in an online course. Learn some basic web design so
you can showcase your photography portfolio or create an
online store for your crafts. Sign up for cooking classes and
get some new meals into your weekly rotation.
Get better at having fun. What’s the best way to lower your
handicap or perfect your backhand? Take lessons from a pro.
The second best? Organize weekly games with friends and
family. 
Travel. Planning out a big vacation can be a fun project for
couples to do to together. And while you’re looking forward
to that dream trip, take a few weekend jaunts out of town.
Stay at the new bed and breakfast you keep hearing about.
Visit your grandkids. Go on the road with a favorite sports
team and enjoy the local flavor in a different city.  

If you’re nearing retirement and struggling with these issues,
working through them with us might provide some clarity. Let’s
discuss how we can help get you ready for the best retirement
possible with the money you have.   �

�

�

�

�
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�

Continued from page 3

and decades later, who knows what’s going to come out. They
feel that politicians, corporations, and geopolitical tumult will
have the final say in how big their retirement nest egg grows. 
However, often times the biggest factor that determines the suc-
cess of your investments is simply contributing new money on a
consistent basis. As discussed above, the market will most likely
trend upwards in the long run. The more of your money that’s
along for the ride, the bigger those eventual gains will be. 
For example, suppose that you decide to invest $10,000 every
year for 10 years into your portfolio. In a flat market returning
0%, that $10,000 would account for 100% of your portfolio’s
gains. In a modest market returning 6% per annum, that
$10,000 would account for 73% of your portfolio’s gains. And
even in a bull market, charging ahead at a rate of 12%, your
$10,000 would STILL account for more than half of your port-
folio’s gains, according to Invesco. 
3. Focus on what you can control. 
To be sure, part of investing involves accepting things you can’t
control. A hurricane on the other side of the world might rattle
the markets for a couple days. A large company might become

embroiled in an accounting scandal. The Federal Reserve might
make an unexpected interest rate move. Market corrections
might follow. 
But if you understand volatility and continue to focus on the big
picture, you’ll start paying more attention to the things you can
control, like a monthly budget that allows for automatic contri-
butions to your investment and retirement accounts. 
Better yet, think about setting a goal to ramp up the size of those
contributions. Many people try to save or invest 10% of their in-
come. Can you shoot for 15%? 20%? The bigger the contribu-
tions, the bigger the payoff when you retire. And if retirement
isn’t on your radar, that big investment cushion will go a long
way toward giving you a feeling of freedom. 
If you’re still unsure about investing in the markets, make an ap-
pointment to talk to us. We can help clear away any misconcep-
tions you might have about investing and craft a plan that makes
you comfortable about how your money is working for you. �

Sources: First Trust, https://www.ftportfolios.com/Common/ Content-
FileLoader.aspx?ContentGUID=4ecfa978-d0bb-4924-92c8-
628ff9bfe12d

Invesco, https://www.invesco.com/static/us/investors/contentdetail?
contentId=47cb32b525051410VgnVCM100000c2f1bf0aRCRD

THREE OVERLOOKED...
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Many studies have shown that charitable giving pro-
vides greater happiness than buying more stuff. Even-
tually, you get used to your fancy new car, and the

enjoyment it provides goes down. But giving forges feelings of
connectedness and community that don’t fade away. 

Incorporating charitable giving into your financial plan is a great
way to make sure that your generosity is aligned with the things
that are most important to you. Some forethought about these
key issues will also make sure that your good intentions don’t
throw off the rest of your long-term planning:

1. Have a purpose.

The most effective charitable giving is thoughtful and inten-
tional. It may be helpful for you and your spouse to ask your-
selves some questions that will narrow your focus, such as:

Do we want to give to a national or local cause?

Are there pressing issues in our community that we feel we
can help impact?

Do we have any personal connections to causes, such as
medical research or support for the arts?

Do we want to support friends or family by contributing
to causes that impact their lives or fulfill their passions?

Do we want to support a religious organization, such as
our church?

Are our charitable impulses motivated by on-going prob-
lems, such as education or homelessness, or would we
rather position ourselves to react to events such as natural
disasters?

2. Do your homework.

Once you’ve settled on a cause, do some research on potential
recipients. Visit the local nonprofit you’d like to support and
meet with its leadership team. Is the organization running itself
responsibly? Are there good, competent people in charge? Will
these people get the job done? Don’t sink your money into a
well-intentioned black hole.

If you’re looking to give to a national organization, keep in mind
that even some of the biggest names have come under fire lately
from watchdog groups for misusing donations. Make sure you’re
giving to an organization that’s doing what it says it’s going to
do with your money. 

Also, remember that big organizations – even non-profits –
have to manage things like overhead, salaries, and insurance. Are
you happy supporting the organization itself ? If you want to see
your money in action more visibly, you might be happier giving
locally. 

3. Beware the internet. 

Whenever something bad happens in the world, our inboxes
and social media are flooded with donation links. Read before
you click. Be especially wary of crowd-funded campaigns on
sites like GoFundMe. The cause may sound worthy, but these
sites do not provide meaningful oversight on every campaign.
Your money could be going to a cause, or it could be going
straight into a scam artist’s pocket. You’ll never know for sure
unless you know the person organizing the campaign.

4. Find out what will do the most good. 

There’s more than one way to give. Maybe the local adult liter-
acy center needs volunteer tutors as much as it needs money.
Perhaps you’d feel more fulfilled helping out at your church’s
food bank than you would feel by writing a check. Taking a
more active role in a cause that’s important to you might be the
most valuable thing you can give. 

However, if you want to help with large-scale problems outside
your own community, like hurricane recovery on the other side
of the country, money is usually the most effective way to con-
tribute. Unlike toiletries or canned goods, money doesn’t have
to be boxed and shipped. You’re better off contributing to large,
trustworthy organizations that already have systems and
pipelines in place.

5. Know your limits. 

Especially as you near retirement age, your giving should be a
planned part of your budget. Don’t make a large one-time con-
tribution that’s going to force you to dip into an emergency sav-
ings fund. Don’t sign up for a recurring gift that’s going to put
a strain on your monthly bills. If you can’t give as much money
to a cause as you’d like, think about supplementing a smaller
contribution with regular volunteering. 

When in doubt, let your core values be your guide. Apply the
same principle to your giving as you do to the rest of your life-
centered financial plan: use the money you have to get the best
life possible. With a little planning, you’ll make life better for
those around you as well.  �

GIVING: HOW TO DO THE MOST GOOD 
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HOLIDAY BRAISED SHORT RIBS
INGREDIENTS

5 pounds bone-in beef short ribs, cut crosswise into 2-inch pieces
Kosher salt and freshly ground black pepper
3 tablespoons vegetable oil
3 medium onions, chopped
3 medium carrots, peeled, sliced
2 celery stalks, chopped
8 oz Baby Bella Mushrooms, sliced
3 tablespoons all-purpose flour
1 tablespoon tomato paste
1 750 ml bottle dry red wine (preferably Cabernet Sauvignon)
10 sprigs flat-leaf parsley
8 sprigs thyme
4 sprigs oregano
2 sprigs rosemary
2 fresh or dried bay leaves
1 head of garlic, halved crosswise
4 cups low-salt beef stock

Notice:
Our office will be closed 
December 25, 2018 - January 1, 2019
Please contact us by December 11th
for assistance with any year-end 
items or requests.

RECIPE PREPARATION
Preheat oven to 350°. Season short ribs with salt and pepper. Heat oil in a large Dutch oven over medium-high. Working in 2
batches, brown short ribs on all sides, about 8 minutes per batch. Transfer short ribs to a plate. Pour off all but 3 Tbsp. drippings
from pot.
Add onions, carrots, and celery to pot and cook over medium-high heat, stirring often, until onions are browned, about 5 minutes.
Add flour and tomato paste; cook, stirring constantly, until well combined and deep red, 2-3 minutes. Stir in wine, then add short
ribs with any accumulated juices. Bring to a boil; lower heat to medium and simmer until wine is reduced by half, about 25 min-
utes. Add all herbs to pot along with garlic and mushrooms. Stir in stock. Bring to a boil, cover, and transfer to oven.
Cook until short ribs are tender, 2–2½ hours. Transfer short ribs, mushrooms & carrots to a platter. Strain sauce from pot into a
measuring cup. Spoon fat from surface of sauce and discard; season sauce to taste with salt and pepper. Serve in shallow bowls over
mashed potatoes with sauce spooned over.   �
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